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D I S C L A I M E R
YOU MUST READ THIS BEFORE CONTINUING

This corporate presentation (“Presentation”) is confidential and contains proprietary non-public information regarding FansUnite Entertainment Inc. (the “Company”, “we”, “us” or “our”).
This Presentation is for information purposes only and does not constitute an offer to sell or a solicitation of an offer to buy securities of the Company. The information contained herein has been prepared for the purpose of providing 
interested parties with general information to assist them in their evaluation of the Company. Under no circumstances may the contents of this Presentation be reproduced, in whole or in part, in any form or forwarded or further 
redistributed to any other person. Any forwarding, distribution or reproduction of this document in whole or in part is unauthorized. By accepting and reviewing this document, you acknowledge and agree (i) to maintain the 
confidentiality of this document and the information contained herein, and (ii) to protect such information in the same manner you protect your own confidential information, which shall be at least a reasonable standard of care. The 
Company has not authorized anyone to provide prospective purchasers with additional or different information. In this Presentation all amounts are in Canadian dollars unless stated otherwise.

CAUTIONARY NOTE REGARDING FORWARD-LOOKING INFORMATION
Certain statements in this Presentation constitute forward-looking statements and forward looking information within the meaning of applicable Canadian securities legislation (collectively herein referred to as “forward-looking 
statements”).Forward-looking statements are neither historical facts nor assurances of future performance. Instead, they are based on our current beliefs, expectations, assumptions and analyses made by us regarding the future of our 
business, future plans and strategies, our operational results and other future conditions. These forward-looking statements appear in a number of places throughout this Presentation and can be identified by use of words, such as 
“anticipates”, or “believes,” “budget,” “estimates,” “expects,” or “is expected,” “forecasts,” “intends,” “plans,” “scheduled,” or variations of such words and phrases or state that certain actions, events or results “may,” “might,” “will,” “would,” 
“could”, “should,” “continue,” or be taken, occur or be achieved. These forward-looking statements relate to, among other things, our future financial performance, financial condition, liquidity, levels of activity, performance, prospects, 
growth, goals or achievements or other future events. Although we base the forward-looking statements contained in this presentation on assumptions that we believe are reasonable, these forward-looking statements involve known 
and unknown risks, uncertainties and other factors that may cause actual performance and financial results in future periods to differ materially from those anticipated in our forward-looking statements. Forward-looking statements 
do not take into account the effect that transactions or non-recurring or other special items announced or occurring after the statements are made have on our business. For example, they do not include the effect of asset 
impairments or other charges announced or occurring after the forward-looking statements are made. The financial impact of such transactions and non-recurring and other special items can be complex and necessarily depends on 
the facts particular to each of them. Despite a careful process to prepare and review the forward-looking statements, there can be no assurance that the underlying opinions, estimates, and assumptions will prove to be correct. For a 
summary of assumptions and risk factors, refer to the “Cautionary Statement Regarding Forward-Looking Information and Statements” and “Risk Factors” sections in the Company’s Annual Information Form available at 
www.sedar.com. The purpose of the forward-looking statements is to provide the reader with a description of management’s expectations regarding our anticipated future performance and may not be appropriate for other purposes. 
Furthermore, unless otherwise stated, the forward-looking statements contained in this Presentation are made as of the date of this Presentation and we do not undertake any obligation to update publicly or to revise any of the 
included forward-looking statements, whether as a result of new information, future events or otherwise unless required by applicable legislation or regulation. The forward-looking statements contained in this document are expressly 
qualified by this cautionary statement.

MARKET, INDEPENDENT THIRD PARTY AND INDUSTRY DATA
This Presentation also contains or references certain market, industry and peer group data which is based upon information from independent industry publications, market research, analyst reports and surveys and other publicly 
available sources. Although we believe these sources to be generally reliable, such information is subject to interpretation and cannot be verified with complete certainty due to the limits on the availability and reliability of raw data, the 
voluntary nature of the data gathering process and other inherent limitations and uncertainties. We have not independently verified any of the data from third party sources referred to in this presentation and accordingly, the accuracy 
and completeness of such data is not guaranteed.

NON-IFRS FINANCIAL MEASURES
Earnings before interest, taxes, depreciation and amortization   (“EBITDA”) is not a recognized performance measure under International Financial Reporting Standards   (“IFRS”). EBITDA does not have a standardized meaning prescribed 
by IFRS and therefore may not be  comparable to similar measures presented by other issuers. EBITDA, is a non-IFRS measure which  represents net income (loss) adjusted to exclude interest, income taxes, depreciation, and 
amortization.  EBITDA is included as supplemental disclosure because management believes that such measurement  provides a more meaningful assessment  of the Company’s operations on a continuing  basis by eliminating certain 
non-cash charges and charges or gains that are infrequent. The most directly  comparable measure to EBITDA calculated in accordance with IFRS is net income (loss).  Readers are cautioned that these measures should not be 
construed as an alternative to measures   determined in accordance with IFRS as an indication of the Company’s performance. 

CAUTIONARY NOTE REGARDING FUTURE-ORIENTED FINANCIAL INFORMATION 
To the extent any  forward-looking information in this Presentation constitutes “future-oriented financial information” or   “financial outlooks” within the meaning of applicable Canadian securities laws, such information is 
being  provided to demonstrate the anticipated market penetration and the reader is cautioned that this  information may not be appropriate for any other purpose and the reader should not place undue reliance  on such 
future-oriented financial information and financial outlooks. Future-oriented financial information  and financial outlooks, as with forward-looking information generally, are, without limitation, based on the  assumptions and subject to 
the risks set out above under the heading “Cautionary Note Regarding  Forward-Looking Information”. The Company’s actual financial position and results of operations may  differ materially from management’s current expectations 
and, as a result, the Company’s revenue and  expenses may differ materially from the revenue and expenses profiles provided in this Presentation.  Such information is presented for illustrative purposes only and may not be an 
indication of the  Company’s actual financial position or results of operations.

http://www.sedar.com


B2B

B2C

AFFILIATE

A Complete B2B 
Sports & Esports 

white label iGaming 
solution

F A N S U N I T E
T O D A Y



B 2 B   O F F E R I N G S



A complete B2B sports & esports white label iGaming solution. Two 
distinct offerings (turn-key & API) making it flexible and scalable for our 
clients. Chameleon provides a client dashboard with tailored reporting 
and real-time analytics.

EGR B2B Virtual Awards Shortlists 2020/2021
Esports Betting Supplier
Sportsbook Platform Provider
Full-service Platform Provider
SBC Virtual Awards Shortlists 2021
Rising Star

B 2 B  :  C H A M E L E O N
G A M I N G    P L A T F O R M

Platforms powered by Chameleon
Dragonbet.co.uk
VamosGG

http://dragonbet.co.uk
https://vamosgg.com


B 2 C   O F F E R I N G S



McBookie has been a leading online sportsbook in Scotland 
for over a decade.  The brand has historically targeted a local 
clientele and has actively marketed local sports and leagues 
that have been underprofiled by larger sportsbooks.
FansUnite continues to evaluate additional features, 
functionality and target markets that will enhance the 
McBookie  customer experience and grow the brand.

❖ 10,000 active members

❖ $100M CAD betting volume over the last 2 years

❖ Sports betting, Casino & Virtual Sports 

Sports Betting · Casino · Virtual Sports
B 2 C  :  M C B O O K I E

https://www.mcbookie.com/


Sports Betting · Esports Betting · Casino
B 2 C  :  V A M O S G G

Vamosgg.com is one of the latest sites 
to launch on the Chameleon esports 
betting platform. It is a Latin 
American-focused brand, and its 
success serves as an illustration of our 
platform’s flexibility to launch highly 
localized sites. 

Chameleon currently supports 10 
languages and can localize to 
additional languages as needed.



A M E R I C A N    A F F I L I A T E

The most exciting affiliate opportunity in the public markets

The only at-scale affiliate 
company focused primarily on 

the North American 
opportunity

More proprietary technology 
than any other affiliate

The only true omni-channel 
affiliate, covering both retail 

and digital activation

PURE PLAY SUPERIOR TECH OMNICHANNEL



A M E R I C A N    A F F I L I A T E
Elite brands, proprietary tech, and a tier-one executive team

Props.com

Premium domain and brand 
that focuses on tools, news, 

and resources that are related 
to prop bets. Best in industry 

journalism with influencer 
content driving multi 

platform engagement.

BettingHero.com

The #1 live activation 
company in the sports 

betting and iGaming industry. 
Betting Hero leads the 

market in the number of first 
time depositors and 
conversion rates for 

depositors.



Strong expansion opportunities with a steady rollout of new legalized 
states where Hero operators have market access committed

Live and Licensed in

14 STATES
NJ, NV, PA, IN, IL, MI, CO, TN, 

WV, VA, LA, IA, NY, MS

10,000+
Activation Events Since June 

‘18

Growing YoY 
Revenue

With strong record of positive 
cashflow

300,000+
New Depositing Customers

$10 MILLION+
In First-Time Deposits

90%
Conversions from Registration 

to NDC

Exclusive
Agreements

With Leading Sportsbooks and 
Casinos

300+ Heroes
Across the U.S.

The #1 Live Activation Company in the Sports and iGaming Industry
A F F I L I A T E  :  B E T T I N G   H E R O



B E T T I N G  H E R O  O V E R V I E W 
The number one live activation and customer 
experience company in the US gaming market

Betting Hero is the #1 Live Activation 
company in the US gaming market 

having delivered more than 300,000 
new depositing customers.

On average over 300 Betting Heroes 
are deployed at more than 185 individual 

locations; including casinos, major 
league arenas and sports bars each 

week.

Betting Heroes are experts at helping 
customers enjoy their experience 

betting on mobile. 

Betting Hero Research helps clients 
ensure their platforms are performing at 
optimum levels via comprehensive QA 

product and feature testing.

Additionally, Betting Hero Research 
provides clients with unbiased 

competitive and consumer analysis as 
well as bespoke consulting services to 

inform strategy and help overcome 
their most critical challenges.

Approximately 50% of all new sports 
betting and iGaming customers are 
unable to successfully register, fund, 

and bet in the US.

Hero Hotline is being built to solve this 
problem for consumers utilizing the 

intellectual property established from 
Betting Hero’s best-in-class live 

activation and research expertise.

Hero Hotline will be available to help 
Anyone, Anywhere, On Any App, 

At Any Time.



Testing & Research Agreements

Live Activation Access Agreements

Traditional Affiliate Agreements

Partnerships
A F F I L I A T E  :  B E T T I N G   H E R O



F A N S  +  B H
S Y N E R G Y

Complete B2B sports 
betting and iGaming 

solution

Two distinct offerings, 
turn-key and whitelabel

Licensed in Malta, UK, 
Curacao and application in 

for Ohio

300,000+ new 
depositing customers 

delivered

400+ expert Betting 
Heroes nationwide

Trusted by the 
industry’s leading 

operators

Comprehensive 
in-market QA product 

testing

In-depth consumer & 
competitive analysis

Bespoke consulting

Outsourced CX/CS channel 
optimizing customer 

acquisition and retention

360 feedback loop designed 
to better educate and 

engage customers

We Help: Anyone, Anywhere, 
On Any App, At Any Time.



❖ Marquee brand that capitalizes on the unique U.S. consumer interest in 
prop betting.

❖ Tier-one content team bringing articles, podcasts, and video direct from 
inside Las Vegas sportsbooks.

❖ Ability to seamlessly monetize across the U.S. by serving as a destination for 
both sports betting and fantasy sports consumers.

Props.com content and talent have been featured in:

Marquee Brand · Podcasts · Content
A F F I L I A T E  :  P R O P S



Scott Burton
CEO, FansUnite

Scott is a Chartered Professional Accountant with 
over 20 years of operational experience, and is 
considered a pioneer in the esports betting industry. 
He co-founded Tedbets.com, an award-winning 
peer-to-peer wagering platform which was awarded 
the 2014 “Game to Watch” award at ICE Totally 
Gaming, the leading casino and sports betting 
industry exposition. Scott was the Chief Executive 
Officer of Askott Entertainment prior to its merger 
with FansUnite (CSE: FANS) (OTCQX: FUNFF) . Scott 
has experience securing and overseeing multiple 
gaming licenses in several licensing jurisdictions 
(UKGC, Malta, Isle of Man), building and growing 
teams of 100+, product development, fundraising 
and corporate strategy. Scott oversaw the creation of 
both the Chameleon iGaming Platform and the 
Askott Games Studio and currently sites on the 
Canadian Gaming Association Board of Directors.

Darius Eghdami
President, FansUnite

Darius is a Chartered Professional Accountant who 
has been actively involved in the technology and 
sports betting industry since 2009. He has founded 
and led successful exits in the digital, data analytics, 
social betting, and consumer internet sectors. Darius 
is the Founder and President of FansUnite (CSE: 
FANS) (OTCQX: FUNFF), where he oversees business 
growth, financing, investors and corporate strategy. 
Darius also serves as the Chairman of FansUnite’s 
Board of Directors. He was recently named Canada’s 
Next 150 Top Entrepreneurs by the TMX Group, the 
parent company of the Toronto Stock Exchange (TSX) 
and the TSX Venture Exchange (TSXV). Darius has 
significant experience in the capital markets, raising 
capital, corporate strategy and development, 
mergers and acquisitions, managing large teams 
and business development. Previously, Darius served 
as a Senior Accountant with KPMG LLP in their 
Technology, Media, and Telecommunications team.

Jeremy Hutchings
CTO, FansUnite

Jeremy brings over 25 years of experience in 
leadership, systems architecture, software & product 
development and process improvement. He 
Co-Founded Askott Entertainment and was the CTO, 
where he was responsible for technology strategy, 
including product, security, architecture, software 
and system development, and data quality. 
Previously, Jeremy was a Technical Director at CBS 
Interactive, a subsidiary of ViacomCBS (NASDAQ: 
VIACA), providing leadership to the software 
engineering team for all product areas. He 
incorporates a range of experience and skill sets from 
multiple industries and sectors that allow him to 
ensure the platform is built for Tier 1 clients; by being 
able to architect for scale, flexibility and security 
without the limitations of a single industry 
perspective. As an experienced educator in product 
creation, engineering and communications within 
globally distributed teams, he ensures Fansunite can 
consistently deliver on it's vision.

F A N S U N I T E   L E A D E R S H I P   T E A M



Graeme Moore
CFO, FansUnite

Graeme is a Chartered Professional Accountant who 
has extensive experience in scaling companies. After 
obtaining his CPA designation from KPMG, Graeme 
was the controller at one of Canada’s fastest growing 
technology companies. Graeme helped scale the 
company from $13M in annual revenue to over $42M 
while the team grew from 75 to over 200 employees. 
Graeme has been the Chief Financial Officer of 
FansUnite since 2018, leading the Company’s go 
public transaction, facilitating multiple financings 
totalling over $45M, completing 3 acquisitions and 
growing the team to 100 people. Graeme leads the 
finance team through complex transactions, 
multi-jurisdictional audits and reporting, financial 
reporting, gaming licenses and compliance. He is a 
business oriented and operational CFO who works 
closely with management of all subsidiaries and 
arms of the business.

Ian Winter
COO, FansUnite

After managing a corporate banking technology 
portfolio at Scotia Capital, Ian served as COO of 
Yummy Interactive, a Vancouver-based developer 
and aggregator of solutions for the secure 
deployment of PC games.  In 2007, he was one of the 
architects and co-founders of MMX Software, the 
backbone of a leading online poker network.  In 2012, 
Ian assumed the role of CEO at Jetpack Interactive 
and transitioned the company from a concept 
start-up to a specialty game development studio, 
fulfilling engagements with Electronic Arts, Sony 
Interactive, and Amazon Game Studios.  Ian joined 
Askott in 2019 to bolster the management team and 
help position the company for growth.  Post 
acquisition, he is now the Chief Operating Officer at 
FansUnite and oversees licensing, payments, people, 
infrastructure, compliance and contributes to overall 
business strategy.  He holds an Economics degree 
from Queen’s University and an MBA from UBC.

Michael Keown
Head of Sportsbook, FansUnite

Michael has over 18 years experience in sportsbooks 
and betting exchanges, with 16 years in trading and 
operations management roles.  He worked in both 
regulated and unregulated markets in Europe and 
Latin America for over a decade as the head of B2C 
and B2B  trading operations, working with multiple 
major feed providers and establishing trading hubs 
in both Europe and Asia. His responsibilities beyond 
trading and operations have covered compliance 
and product development and has overseen 
development of bespoke trading tools on multiple 
platforms. Michael has built a world-class trading 
team to manage FansUnite trading and risk 
management for their own platforms and 
white-label clients. Michael helps the team with 
licensing, compliance and overall product 
development for the sportsbook, casino and back 
office. Michael works closely with both the product 
and development team and with management to 
deliver best-in-class technology solutions.

F A N S U N I T E   L E A D E R S H I P   T E A M



Jai Maw
President, Betting Hero

Jai co-founded Betting Hero in 2018, and served as 
the company's Chief Executive Officer as the 
company grew from two full-time employees and $0 
(zero) revenue to over 25 full-time employees, 200+ 
Betting Hero independent contractors, and over 
$10M in revenue in 2021. With over one million 
in-person interactions, 100,000+ new depositing 
customers, and over $10M in first time deposits, 
Betting Hero is unrivaled as THE best-in-class live 
activation company for Sports Betting, iGaming, and 
Cashless operators respectively. Before launching 
Betting Hero, Jai served as an Executive Search 
Consultant for a boutique firm in Michigan, where he 
was on-track to become the youngest partner at the 
company. Prior to his departure, Jai consulted with 
dozens of $1B companies in the financial services 
industry, helping to design, recruit, and retain their 
executive teams. 

Jeremy Jakary
SVP Strategy,  Betting Hero

Jeremy co-founded Betting Hero in 2018, and served 
as the company's Chief Strategy Officer. Prior to 
Betting Hero, Jeremy spent a decade with 
CareerBuilder.com and Glassdoor.com. He joined 
Glassdoor as employee #24 and the first based 
outside of Silicon Valley. Serving in a variety of 
enterprise sales roles, Jeremy helped grow Glassdoor 
from a $100M valuation in 2011 to an eventual $1B 
exit.  During his time, he owned and operated the #1 
affiliate marketing company in the identity theft 
protection industry, delivering 18,000 customers to 
LifeLock between 2014-2015. With a front row seat to 
the founding team behind Zillow, Expedia, and 
Glassdoor; Jeremy honed his entrepreneurial skills in 
anticipation of an opportunity to build a best-in-class 
B2B/B2C business that would help consumers make 
better informed decisions while delivering 
unmatched value to clients.

E X P A N D E D  A N D  S T R E N G T H E N E D
L E A D E R S H I P   T E A M

Chris Grove
CEO, AmAff

Chris has two decades of experience in the online 
gaming and affiliate space. Prior to starting 
American Affiliate, Grove was a partner at Eilers & 
Krejcik Gaming, LLC and founded the firm’s Sports & 
Emerging Verticals market research and consulting 
practice. Grove built and sold the largest affiliate 
network in the regulated US market (~$55mm exit to 
Catena Media in 2017), creating the foundation of 
Catena’s US division and was Acting Director of 
Catena Media US until October 2019. Chris recently 
was the EVP of Acies Acquisition Corp and is widely 
recognized as a subject matter expert on the US 
online gambling industry. His work has been cited by 
outlets including Bloomberg, ESPN, Forbes, the New 
York Times, the Washington Post, and the Wall Street 
Journal and he has testified before policymakers in 
multiple states including California, Illinois, New York, 
Nevada, and Washington State.



B O A R D   O F   D I R E C T O R S

Quinton Singleton
Director

A 15+ year gaming industry veteran, Quinton has 
experience across tribal and commercial land-based 
and digital/mobile operators and suppliers for sports 
and race betting, fantasy sports, casino, slot and 
table games. A founder of Betworks Corp (acquired 
by Bally’s Corp), Quinton has also worked with Light 
& Wonder, NYX Gaming Group and numerous other 
gaming entities. He has been an investor and advisor 
in more than a dozen companies, including Acies 
Investments, The Innovation Group, OneComply, and 
SimpleBet. As an advisor to FansUnite, Quinton 
brings deep gaming industry knowledge and 
expertise in operations and technology, identifying 
new innovative products, experience in corporate 
strategy, M&A, and venture capital funding.

Quinton is a highly-regarded instructor at: UNLV 
International Center for Gaming Regulation.

James Keane
Director

James is currently the Chief Executive Officer at King 
Show Games, a full-service game development 
studio that creates slot and video poker games for 
the casino industry. Previously, he was the Managing 
Director of Emerging Markets at Sportingbet, a 
company acquired by GVC Holdings (LSE: GVC), 
where he was responsible for establishing and 
building the company's presence in the United 
States, Brazil, Spain, South Africa, and Chile. James 
was a founding member of the ParadisePoker.com 
team, which would eventually be acquired by 
Sportingbet in 2004.

Chris Grove
CEO, AmAff

Darius Eghdami
President, FansUnite

Scott Burton
CEO, FansUnite



L I C E N S I N G

Malta

B2C and B2B licenses 
granted by the Malta Gaming 
Authority in December 2020.

United 
Kingdom

United 
States Canada

B2C and B2B licenses 
granted by the UK Gambling 
Commission in August 2021.

Granted AGCO gaming 
supplier license in Ontario.  
Currently reviewing other 

provinces.

Affiliate licenses in 10+ states 
to offer marketing and 
customer acquisition 

services. Application in for 
Ohio Supplier License.



C O N S O L I D A T E D   C A P I T A L

Options

30.2M

Warrants

43.9M

Common Shares

324.4M

PSUs

0.6M

Average Price
$0.24/share

OPTIONS 

Average Price
$0.75/share

WARRANTS 



Scott Burton
CEO, FansUnite

scott@fansunite.com

Omni-channel
Customer

Acquisition

Leading and 
Profitable B2C 

Brands

Global 
Infrastructure

World-Class 
Team

In-house
Technology


